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Leverage the backbone of Value Partnerships
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The individual results were achieved in the customer’s unique setting.
Since there is no “typical” hospital and many variables exist (e.g., hospital

ﬁ size, case mix, level of IT adoption) there can be no guarantee that other
customers will achieve the same results.

challenges today and manage
unexpected adversity and ‘ Please find detailed information on successful
opportunities, with an eye on Value Partnership projects at
the long-term creation of value siemens-healthineers.com/value-partnerships
and sustainable success through '\ ‘
Value Partnerships.

Unlock value with
Unlock value with Value Partnerships from Siemens Healthineers — Value Partnerships!

enduring, performance-oriented relationships that help you increase
enterprise-wide value to meet both your immediate and your future goals.
They are backed by a global team of experts and our vast experience in

Do you need to optimize your operations, We can help you address these
expand your capabilities, or advance the
level of innovation in your network? Value
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Partnerships from Siemens Healthineers
enable you to transform care delivery — and

help you unlock value for all stakeholders.

Learn more about Value Partnerships
and the key advantages!
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